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BOOK REVIEW

"City as a Memory: A Short Biography 

of Srinagar" - Author: Sadaf Wani.   

In the book City as memory : a short 

biography of Srinagar, the author Sadaf 

Wani tries to attempt the story of this 

ancient city from all the different angles. 

Writing about such a city is complex and 

very tough task. How does one attempt 

the biography of old city and in that 

relation the biography of a whole people 

? what should be included and what 

should be excluded is difficult task. The 

book tells the story of Srinagar through 

the eyes of Wani as well as through the 

eyes of all the people who lived there in 

different times. She explores Srinagar of 

individuals using their experiences in 

everyday life which shape their 

understanding of the world around 

them. In common parlance, Srinagar is 

known as the breath-taking Kashmir 

Valley. This city also correlates the 

conflicts people have witnessed and are 

witnessing now too.

Wani comes from Varmul (Baramulla) 

and describes Srinagar as "the city of her 

father's youth" . Her earliest memory 

come from her father's growing up 

years, whose "matamal" ( maternal home) 

is in Srinagar. The first part of the book 

reflects on the historical and personal 

overview of the city. A story starts with 

looking for her grandmother's graveyard 

in the foothills. Over the years, the hill 

has provided an important advantage 

point from where different rulers have 

ruled the city. The chapter summarises 

the historical evolution of the city as 

well as its people under different rulers. 

Wani also talks about her own relation 

with the city as a kid borne in the 90s 

and what her father had inherited as a 

very different city. This historical 

overview sets the stage for the more 

personal reflection that follows in the 

second part.

She writes in second part, " As soon as we 

took the first left towards the cement 

bridge from Qamarwor, my father would 

assume the role of a city guide and a 

story teller. Pointing at anything and 

everything that seemed significant for 

his stories or for our general knowledge 

of the city, he would start naming and 

contextualizing the place for us." The 

second part of the book, "Between 

shahr-e-khas and downtown" begins by 

exploring the city through her father's 

eyes. Wani traces the transformation of 

the area into the 'ground zero' of politics 

and subsequently the resistance 

movement in Kashmir. She narrates the 

memories of different people who have 

lived in area downtown, the increase in 

conflict, also transformation of lives and 

language of the people. The third part of 

the book called the "(Un)belonging in the 

shahr". Srinagar has often been written 

interchangeably with Kashmir in the 

past. The third section traces the history 

of the idea of being a 'Shahri'. As Srinagar 

moved towards economic and civic 

growth, the "Shahri Identity" began to be 

more pronounced. It was supposed to be 

distinctly different from 'gaam' or the 

village. This section also includes the 

experience of Kashmiri Pandits and 

juxtaposes them with those of Kashmiri 

Muslims in 1990s. The mutual suffering 

is aptly summed by one of the Kashmiri 

Pandit, " che te peuv taavan, mai te peuv 

taavan" (A curse fell on you and a curse 

fell on me). The last section of the book 

"Pale hands that love besides the 

Shalimar" explores the transformation 

and social spaces in the City. For 

someone born in the 90s they inherited 

a very different version of the city, one 

that is affected by atrocities and 

catastrophic events. It is easy to forget 

that Srinagar was a city of attraction and 

choice for travellers as well as the kings. 

This section also critically examines how 

women navigate the city in the present 

time. This section also touches upon the 

caste and class divide within the city.

In this book, the author has used 

indigenous Kashmiri names and centred 

the voices of those who have lived 

through many transformations of the 

city. Wani restores the city's history to its 

rightful owners, i.e. the people. What 

makes this book truly unique is its blend 

of personal memory, collective 

experience and insights into human 

nature. She has shown how class, culture 

and geography intersect in complex 

ways. Her exploration of belonging and 

the "Gam shahr" divide, along with her 

attention to the lived experience of both 

Kashmiri Muslims and Pandit gives the 

reader a rare glimpse into the multiple 

realities of the city.

The city has survived countless 

atrocities, yet it remains vibrant; holding 

onto its rich heritage and identity. Wani's 

work much like the city itself, is a 

layered, multifaceted exploration of 

memory, history and survival. This book 

is a significant step towards 

decolonising the history of Kashmir as a 

whole, offering readers colourful 

portrait of the city that does not want to 

be defined by conflict alone.

YOGESH SHAH
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BEYOND PROTECTION: HOW LIFE INSURANCE CAN HELP YOU BUILD WEALTH
PURVI BHALAVAT

When people think of life insurance, they 

typically think of financial protection for 

their loved ones after death. While that’s 

certainly true, many life insurance 

products today offer a dual benefit: 

protection plus wealth creation. In this 

article, we’ll explore how life 

insurance—when chosen wisely—can 

also be a powerful tool for long-term 

financial growth.

Insurance + Investment = Financial 

Synergy: Modern life insurance 

products go far beyond basic term plans. 

With options that include investment 

and savings components, they help you 

grow your money while staying covered. 

These hybrid plans are increasingly 

popular among individuals looking for 

structured financial planning.

Types of Wealth-Building Life 

Insurance

Here are the key types of life insurance 

policies that double up as investment 

tools:

• Unit Linked Insurance Plans 

(ULIPs)

- Combines market-linked 

investment with life cover.

- Premium is split between life 

coverage and investment in 

equity/debt funds.

- Offers flexibility to switch funds 

based on market outlook.

- Ideal for long-term goals like 

retirement or child’s education.

• Endowment Plans

- Combines life insurance with 

savings.

- Pays out a lump sum either on 

maturity or death.

- Low risk, guaranteed returns, and 

tax benefits.

- Good for conservative investors.

• Whole Life Policies with Cash 

Value

- Offers coverage for the insured’s 

entire life.

- Builds “cash value” over time, 

which can be borrowed against or 

withdrawn.

- Acts like a forced savings 

mechanism with tax-deferred 

growth.

• Money-Back Policies

- Provide periodic payouts during 

the policy term.

- Useful for those who need 

liquidity at regular intervals (e.g., 

children’s education, home EMIs).

- Also provide a lump sum on 

maturity or death.

Key Benefits of Wealth-Oriented Life 

Insurance

• Disciplined Saving – Regular 

premium payments instill financial 

discipline.

• Tax Advantages – Deductions 

under Section 80C and tax-free 

maturity under Section 10(10D).

• Life Cover Assurance – Your family 

remains protected even while you 

grow your wealth.

• Liquidity in Emergencies – Many 

policies offer loan facilities against 

accrued cash value.

• Goal-Based Planning – Plan for 

specific milestones like higher 

education, retirement, or starting a 

business.

Comparing With Mutual Funds and 

PPF: While mutual funds and PPF are 

excellent investment tools, they don’t 

offer life coverage. Life insurance 

products with investment components 

offer a unique mix of moderate returns 

and risk coverage. The trade-off is 

usually liquidity and returns vs. security 

and dual benefits.

A Case in Point

Priya, 30, buys a ULIP with a monthly 

premium of ₹5,000. In 20 years, the fund 

value grows significantly through equity 

market exposure, while she remains 

covered for ₹20 lakhs. She uses the 

maturity amount to fund her daughter’s 

higher education—without touching her 

emergency savings or taking loans.

Things to Watch Out For

• Charges & Fees – Some policies, 

especially ULIPs, come with 

allocation and fund management 

charges.

• Long Lock-In Periods – Most 

investment-linked plans have a 

minimum 5-year lock-in.

• Returns Expectations – Don’t 

expect mutual fund-level returns 

from life insurance; focus on 

balanced growth and safety.

Conclusion

With the right policy, it can become a 

cornerstone of your long-term financial 

strategy—offering protection, discipline, 

and consistent wealth creation. 

Purvi Bhalavat

98201 82844

Insurance & Investment Advisor
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YOGA : A PATH TO PHYSICAL, MENTAL, AND SPIRITUAL BALANCE
DR RAJENDRA BHALAVAT

In the midst of deadlines, digital 

distractions, and social 

commitments, we often find 

ourselves stretched thin. While our 

community has long embraced 

values of discipline, wellness, and 

spiritual growth, it’s easy to lose 

sight of personal well-being in the 

rush of modern life. Enter yoga—an 

age-old Indian practice that offers 

the perfect antidote to today’s 

stress and imbalance.

Why Yoga Matters for the 20-40 

Age Group

Whether you’re an ambitious 

professional, a budding 

entrepreneur, or managing the 

responsibilities of work and family, 

yoga provides tools to help navigate 

it all. Regular practice offers:

• Physical health: Improved 

posture, flexibility, and 

strength

• Mental clarity: Enhanced focus, 

better decision-making, 

reduced anxiety

• Emotional balance: A calmer 

mind, better mood, and deeper 

patience

• Spiritual connection: A sense of 

inner peace and connection 

with self

For us who value both tradition and 

personal growth, yoga bridges 

cultural roots with modern 

relevance.

Start Simple, Stay Consistent

You don’t need to commit to a one-

hour daily session or enroll in 

expensive classes to get started. 

Even 15-20 minutes of guided yoga 

or pranayama (breathing exercises) 

each morning can make a huge 

difference. Free apps, YouTube 

videos, or local instructors in the 

Samaj can be a great starting point.

Yoga Beyond the Mat

Yoga is more than just asanas 

(poses)—it’s a philosophy of 

balanced living. Incorporate yogic 

principles into your daily life:

• Practice mindfulness while 

eating or walking

• Embrace ahimsa (non-violence) 

in speech and action

• Follow a routine that includes 

time for self-reflection, prayer, 

or journaling

This holistic approach supports not 

just personal well-being but also 

strengthens how we show up in our 

families, workplaces, and 

community.

Make it a Community Affair

Yoga can be a wonderful way to 

connect with other individuals. 

Organize weekend yoga sessions at 

your local Bhavan or park. 

Participate in International Yoga 

Day events. Group yoga not only 

motivates consistency but also 

reinforces community bonding 

around shared wellness goals.

Yoga for All Stages of Life

The beauty of yoga is that it evolves 

with you. In your 20s, it might boost 

energy and resilience. In your 30s, it 

can help manage stress and build 

emotional grounding. As you grow 

older, it continues to support 

mobility, heart health, and spiritual 

growth. It truly is a lifelong 

companion.

Conclusion

In our pursuit of success, it’s vital to 

prioritize self-care and inner 

harmony. For young individuals, 

yoga offers a grounded, culturally 

rooted way to stay physically fit, 

mentally focused, and spiritually 

uplifted. It’s not about touching 

your toes—it’s about finding 

balance in everything you do. Make 

yoga not just a practice, but a way 

of life.
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CALL: LATA 93213 79232 /  / NARENDRA 97026 43000 / SANDEEP 98203 18422 DEENA 98339 12460
JIGNESH 98203 95856 HARDIK 84250 43894 HEMMALI 98335 33469 / JAYESH 98213 79232 / / PREMAL 98209 99056 /  

PRATIBHA 93239 94391 HIRAL 99202 84078 / RAJIV 98211 88516 / / MONICA 98332 55128  

Book your stall to secure your current spot 

on first-cum-first-serve basis

For Khadayata
Non Life Members

`9,000/-

For 
Non Khadayatas

`10,000/-

For KCBF 
Life Members

`8,000/-

BENEFICIARY NAME: 
KHADAYATA COMMUNITY BUSINESS FORUM

BANK: HDFC BANK, 
A/C NO.: 50200027873941, 
IFSC Code: HDFC0000163

KHADAYATA COMMUNITY BUSINESS FORUM’S

7TH TRADE FAIR
SAT 13TH, SUN 14TH SEPTEMBER 2025
BALAJI BANQUET, OPP. MAJETHIA HAVELI, SV ROAD, KANDIVALI (W)

SPECIAL OFFER
*BOOK 5 STALLS, GET 1 FREE

Valid for both Business & Food Stalls.

Free stall will be of the same category as booked stalls. 

* Terms & Conditions Apply
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SANDEEP SHAH

ગુજરાત �ાપના �દને ગુજરાત ના ખોરાક, પોશાક, 

ઉ�ોગપિતઓ, રાજકારણ સા�હ�ય, મનોરંજન, કિવઓ, 

લેખકો અને અ�ય િવભૂિતઓ િવશે િવશે �ણીએ.પ��મ 

ભારતમ� આવેલું ગુજરાત રા�ય જ ે�ય��તઓની 

માતૃભૂિમ છે, તેવા લોકોને ગુજરાતી કહ� વામ� આવે છે. 

અથવા બી� શ�ોમ� કહ�એ તો જ ેલોકો ગુજરાતી 

ભાષા બોલે છે, તેમને ગુજરાતી કહ� વામ� આવે છે.ગુજરાતી 

લોકો પોતાની રહ� ણી કરણી, ભાષા, ખોરાક, ર�ત-�રવા�, 

વગેર�ને કારણે અલગ તર� આવે છે. ગુજરાતીઓ સામા�ય 

ર�તે મળતાવડા અને પોતાની સં�ૃિતને વળગી રહ� નારા 

લોકો છે, અને તેમનો ખોરાક તેઓ �ાર�ય બદલી શકતા 

ન હોવાથી, �ચ�લત ઉ��ત છે ક� , �ય� �ય� વસે એક 

ગુજરાતી, �ય� �ય� સદાકાળ ગુજરાત. ��સ� 

ગુજરાતીઓમ� સરદાર વ�લભભાઈ પટ�લ, મોહનદાસ 

ગ�ધી, �યામ� કૃ�ણ વમ�, ધી�ભાઈ અંબાણી, �વામી 

દયાનંદ સર�વતી, િવ�મ સારાભાઈ, સુનીતા િવ�લય�સ 

તથા ગુજરાતના ભૂતપૂવ� મુ�યમં�ી અને ભારતના હાલના 

વડા�ધાન નર��� મોદ�નો સમાવેશ થાય છે.ખાસ કર�ને 

બહમતી ધરાવતા �હ�દુ અને જનૈ ગુજરાતીઓ શાકાહાર� ુ

છે. ગુજરાતીઓ પણ પારંપર�ક ભારતીય ભોજન-શૈલીને 

અનુસર� છે. તેમ� ભાત, દાળ, રોટલી, શાક, છાસ અને 

િમઠાઇનો સમાવેશ થાય છે. ગુજરાતીઓ �ારા રોટલી 

િવિવધ �કારથી બનાવવામ� આવે છે. જમે ક�  રોટલી, 

ચપાતી, ભાખર�, પુર�, થેપલા, ઢ�બરા, માલપુડા, પુરણ-

પોળી (વેડમી), ઘાર�, ખાખરા, વગેર� . પણ ગુજરાતી 

ભોજનમ� ફરસાણનું પણ ખૂબજ મહ�વ છે. જમે� ખમણ, 

ંઢોકળ�, પાણીપુર�, ઢોકળી, દાળ-ઢોકળી, ઊધીયુ, ફાફડા, 

ચેવડો, સમોસા, પાપડ�, મુઠ�યા, ગ�ઠ�યા, ભ�યા, 

બટાકાવડા, પાતરા, ભુસું, સેવ-મમરા વગેર�નો સમાવેશ 

થાય છે.

ખીચડ� - ક�  જ ેચોખા અને મગની દાળન� િમ�ણ નું 

પકવાન છે, તેને થોડા મસાલા અને ધી સાથે �ેશર-

કુકરમ� ર�ધવામ� આવે છે, જ ેગુજરાતી થાળીની ��સ�ધ 

વાનગી છે અને સામા�ય ર�તે દર�ક ગુજરાતી ઘરોમ� બને 

છે. ખીચડ� દાળ, કઢ�, દહ�, અથાણું, િવિવધ શાક, પાપડ 

અને દાણ�દાર દ�શી ઘી, વગેર� સાથે ખાઈ શકાય છે. તે 

ઉપર�ત કાઠ�યાવાડની �ડ� કઢ� અને મોળા દાળભાત 

પણ ઘણા ��યાત છે. ક� ટલીક વાનગીઓતો ગુજરાતની 

ખાસીયત છે, જમંેક�  વાટ� દાળના ખમણ, પાટુડ�, ખીચું, 

ં ંઘાર�, લોચો, ઉધીયું, ઉબાળીયું, વગેર� . આસો માસની 

પુનમે દુધ-પૌઆ ખ�ડ ઉમેર�ને ખાય તો ફાગણની પૂનમે 

ખજૂર-ધાણી-ચણા ખાય. જ�યા પછ� ગુજરાતીઓ 

મુખવાસ અથવા પાન ખાય છે. આ ઉપર�ત લાપસી: ક�  જ ે

ંઘઉ ના ફાડ� ની ગોળ અને ઘી િમ��ત એકદમ સરળ અને 

ખુબજ �વા�દ�ટ વાનગી પણ એટલી જ મહ�વની છે. 

કા�ઠયાવાડ મ� ઘર� કોઈ મહ�વ ની �ય��ત આવે ક�  કોઈ 

શુભ �સંગે "લાપસી ના આંધણ" મુકવાનું પણ કહ� વામ� 

આવે છે.ઘીનો ઉપયોગ રસોઇમ� છુટથી થાય છે. 

ઉદાહરણ તર�ક�  ભાતમ�, ખીચડ�મ� તથા રોટલી પર. 

ભોજન ચટાક� દાર ફરસાણ વગર અધુ�ં માનવામ� આવે 

છે. તરલા દલાલ �લખીત ગુજરાતી વાનગીઓનું પુ�તક 

તો િવ�ભરમ� ��સ� છે જ. ગુજરાતીઓ ખાસ કર�ને 

રસોઇમ� સ�ગતેલ નો ઉપયોગ કર� છે. �ક� , જ ે

ગુજરાતીઓ િવદ�શમ� વસવાટ કર� છે તેઓ ભોજન 

બનાવવામ� �ય� ઉપલ� સૂય�મુખીન� તેલનો ઉપયોગ 

કર� છે. પરંપરાગત ર�તે મસાલા બનાવવા(ખ�ડવા) માટ�  

પ�થર ક�  લોઢાના બનેલ ખલ-દ�તાનો ઉપયોગ થાય છે. 

�ક�  આજકાલ, લોકો �લે�ડર અથવા �ાઇ�ડરનો 

ઉપયોગ કર� મસાલા બનાવે છે. દર�ક �ય��ત મસાલા 

અલગ ર�તે બનાવે છે, તેથી �વાદ પણ દર�ક ઘરમ� અલગ 

હોય છે. ઉ�ર ગુજરાતના લોકો રસોઇમ� ખ�ડ�લું સૂકું 

લાલ મરચું વાપર� છે, �યાર� દ��ણ ગુજરાતના લોકો 

તેમની રસોઈમ� લીલ� મરચ� અને કોથમીર વધાર� પસંદ 

કર� છે. ગુજરાતી જનૈો (અને ઘણા �હ�દુઓ) તેમની 

રસોઈમ� લસણ અને ડુંગળીનો ઉપયોગ કરત� નથી. 

પરંપરાગત ર�તે ગુજરાતી ભોજનની અંતે મુખવાસ અથવા 

પાન ખવાય છે. ગુજરાતન� ઘણા ભાગોમ�, બપોરના 

ભોજનમ� છાસ લેવામ� આવે છે. રા�ી ભોજન પછ� દૂધ 

અથવા સોડા પીવાનુ ચલણ પણ હવે વધતું �ય છે. 

ગુજરાતી પ�રવારો શરદ પુ�ણ�માની રાત ચં� �કાશમ� 

દુધ-પ�વા આરોગીને ઉજવે છે.

ગુજરાતી ભોજનમ� ઘણી બધી વાનગીઓ આરોગવાનો 

�હાવો લેવા જવેો છે. ગુજરાતીઓ ખાવાના શોખીન 

માનવામ� આવે છે, ખાસ કર�ને અમદાવાદ અને સુરતના 

લોકો.ભારતીય ઘર�ણા જવેા ક�  મંગળસુ�, હાર, નથ, 

કાનન� ઝુ�મર, બંગડ�ઓ તથા �વ�ટ�, �વ�ટલા, કંદોરો જવેા 

તમામ ધર�ણાઓ ગુજરાતીઓ પહ� ર� છે. ખાસ કર�ને 

ઘર�ણ� ૨૨ ક� ર�ટ સોન� ના બનેલા હોય છે. લ�ન દર�યાન 

એક ગુજરાતી દુ�હન ઘણ� બધા ઘર�ણ� પહ� રતી હોય છે, 

જ ે�હ�દુ લ�નમ� સામા�ય વાત છે. પુ�ષો ખાસ કર�ન� ચેન 

અન� �વ�ટ� પહ� રતા હોય છે.

વષ� પહ� લા પર�ણત ગુજરાતી �ી માથે લાલ કંકુ નો 

ચ�દલો કરતી પણ આધુિનક સમયમ� તે ફ� શનમ� ન 

હોવાથી તેનો �સંગો �સવાય કયાર�ક ઉપયોગ થતો નથી, 

આજ ે�ટ�કર �બ�દ�નો ઉપયોગ થાય છે જ ેઅલગ અલગ 

આકાર અને રંગો મ� મળે છે. �સંગો અનુસાર પુ�ષો અને 

�ીઓન� પહ� રવેશમ� ઘણી િવિવધતા �વા મળે છે. 

સામા�ય ર�તે પુ�ષો પે�ટ અને શટ� , ��સ અને ટ�-શટ�  

પહ� ર� છે. �યાર� �ીઓ સાડ�, �ટ� , ��સ, ટ�-શટ� , કુત�, 

સલવાર કમીઝ વગેર� પહ� ર�  છે. આમ �વા જઇએ તો 

પારંપર�ક પહ� રવેશમ� પુ�ષો ધોતી અને ઉપર કુત� 

પહ� રતા હોય છે. �ીઓ �સંગો અનુસાર િવિવધ પેટન� 

અન� �ક�મતની સાડ� પહ� ર� છે. ગુજરાતનું એક ��સ�ધ 

પહ� રવેશ ધોતી ગ�ધી� �ારા ��સ�ધ થયેલું છે. ગુજરાતી 

�લિપ આ �માણે છે. અ આ ઇ ઈ ઉ ઊ એ ઐ ઓ ઔ અં 

અઃ ક ખ ગ ઘ ઙ ચ છ જ ઝ ઞ ટ ઠ ડ ઢ ણ ત થ દ ધ ન પ 

ફ બ ભ મ ય ર લ વ સ શ ષ હ ળ � � ૦ ૧ ૨ ૩ ૪ ૫ ૬ ૭ 

૮ ૯

ગુજરાતી સા�હ�યનો ઇિતહાસ ઇ.સ. ૧૦૦૦મ� �વા મળે 

છે. �યાર થી અ�યાર સુધી ગુજરાથી સા�હ�યમ� અનેક 

ઘણો િવકાસ થયો છે. હ� મચં�ાચાય�, નર�સ�હ મહ� તા, 

મીર�બાઈ, અખો, �ેમાનંદ ભ�, શામળ ભ�, દયારામ, 

દલપતરામ, નમ�દ, ગોવધ�નરામ ��પાઠ�, ગ�ધી�, 

કનૈયાલાલ મુનશી, ઉમાશંકર �ષી, સુર�શ �ષી, 

પ�ાલાલ પટ�લ, મનુભાઈ પંચોળી 'દશ�ક' અને રાજ�ે� 

શાહ ગુજરાતી સા�હ�યના �ણીતા સા�હ�યકારો છે.

કિવ કા�ત અને કલાપી ગુજરાત ના િવ�યાત કિવઓ છે.

ગુજરાત િવ�ા સભા, ગુજરાત સા�હ�ય સભા, અને 

ગુજરાતી સા�હ�ય પ�રષદ એ અમદાવાદ ��ત સા�હ�ય 

સં�ાઓ છે ક�  જ ેગુજરાતી સા�હ�યનો �ચાર-�સાર કર� 

છે સર�વતીચં� એ ગોવધ�નરામ ��પાઠ� �લ�ખત 

સીમા�ચ��પ નવ�લકા છે. લેખકો જવેા ક�  સુર�શ દલાલ, 

�યોતી�� દવે, તારક મહ� તા, હર�કશન મહ� તા, ચં�ક�ત 

બ�ી, રઘુવીર ચૌધર�, ભોળાભાઈ પટ�લ, િવનોદ ભ�, 

કાિ�ત ભ�, મકરંદ દવે, અને વષ� અડાલ�એ ગુજરાતી 

િવચારકો પર �ભાવ પા�ો હતો.

ગુજરાતી �થયેટર ભવાઇનું ઘણો ઋણી છે. ભવાઇ એ 

સંગીતમય નાટકનો એક �કાર છે. ક� તન મહ� તા અને 

સંજય લીલા ભણસાલીએ ભવાઇનો કલા�મક ઉપયોગ 

�ફ�મો જવેી ક�  ભવની ભવાઇ, ઓહ ડા�લ�ગ! યે હ�  ઇ��ડયા 

અને હમ �દલ દ� ચુક�  સનમમ� કરવાની શોધ કર�. ડાયરો 

(મહ� �ફલ) એ ગાયન અને માનવ �વભાવ પર અસર કર� 

તેવી વાતચીત ક�  ચચ�ને સ�કળે છે.ગુજરાતી �સનેમા 

ઉ�ોગમ� અર�વ�દ ��વેદ�, ઉપે�� ��વેદ�, રમેશ મહ� તા, 

�નેહલતા, રાગીણી, મહ� શ કનો�ડયા, નર�શ કનો�ડયા, 

અ�ણા ઇરાની અને અસરાની તથા હાલમ� �હતેન કુમાર, 

આનંદ�, �હતુ કનો�ડયા, શૈલે�� ઠાકોર વગેર� �ણીતા 

કલાકારો છે.

ગુજરાત �ાપના �દને 
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CALL: LATA 93213 79232 /  / NARENDRA 97026 43000 / SANDEEP 98203 18422 DEENA 98339 12460
JIGNESH 98203 95856 HARDIK 84250 43894 HEMMALI 98335 33469 / JAYESH 98213 79232 / / PREMAL 98209 99056 /  

PRATIBHA 93239 94391 HIRAL 99202 84078 / RAJIV 98211 88516 / / MONICA 98332 55128  

BENEFICIARY NAME: KHADAYATA COMMUNITY BUSINESS FORUM
BANK: HDFC BANK,  IFSC Code: HDFC0000163A/C NO.: 50200027873941,

KHADAYATA COMMUNITY BUSINESS FORUM’S

7TH TRADE FAIR
SAT 13TH, SUN 14TH SEPTEMBER 2025
BALAJI BANQUET, OPP. MAJETHIA HAVELI, SV ROAD, KANDIVALI (W)

B37 Rajshree Shah (Cosmic)
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B03 Purvi Jignesh Bhalavat
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B07 Dr. Bijal Shah

B08/09 Monica Sandeep Shah
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B10A

B11/12 Ashish C Shah

B13

B14

B15

Bhavin Shah

Lata J Shah

YOU ARE 
HERE

SELFIE POINT

1ST FLOOR

7TH TRADE FAIR
13TH, 14TH SEPTEMBER 2025, MUMBAI 

KHADAYATA COMMUNITY BUSINESS FORUM’S

B30
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B24

B16

B25 Dilip Mahsukhlal Shah*

B26

B17

Niralie Shah
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0

B31

B32

B33

B34 Hardik Nadiyana

B35 Ketul Shah

B36 Madhavi Desai (Maatera)

Dhaval Shah*
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Anjesh Kanchanwala
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Karishma Narang
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7TH TRADE FAIR
13TH, 14TH SEPTEMBER 2025, MUMBAI 

KHADAYATA COMMUNITY BUSINESS FORUM’S

Hemmali Nadiyana

Hemmali Nadiyana

Ila Shah

F01
F02

F06

Kamakshi
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10 MAJOR PITFALLS SMEs & SME OWNERS NEED TO CAREFUL
DR. CA CHAITANYA SHAH

1. Poor Cash Flow Management – 

Understanding Profit vs. Cash Flow

Many SMEs focus only on profit and 

loss, ignoring the lifeline of any 

business—cash. Even a profitable 

company can shut down if it runs out 

of cash to pay salaries, suppliers, or 

rent. Without cash flow planning, 

unexpected expenses or delayed 

payments from customers can trigger 

a crisis. Tracking cash inflow/outflow 

weekly or monthly is essential.

2. Mixing Personal and Business 

Finances

Using business funds for personal 

expenses or vice versa creates 

confusion in accounting, tax 

complications, and undermines 

financial discipline. It also hinders the 

true understanding of the business's 

financial health. Separate bank 

accounts and proper accounting 

systems are non-negotiable for 

transparency.

3. Ignoring Financial Statements

Many SME owners don't regularly review 

financial statements or don’t 

understand them. This leads to missed 

signs of trouble—declining margins, 

growing liabilities, or inefficient asset 

usage. Financial statements are like 

health reports; ignoring them invites 

disaster. Basic financial literacy is crucial.

4. Over-Reliance on a Few Clients or 

Suppliers

Depending on one or two customers 

for a major share of revenue is risky. If 

one client stops orders, your revenue 

can drop overnight. Similarly, relying 

on a single supplier for key inputs can 

halt operations if they fail. 

Diversification of both customer and 

supplier base is key for stability.

5. Lack of Budgeting and Profit 

Planning

Without a plan for expenses, sales, and 

investments, many SMEs operate 

reactively rather than proactively. 

Budgeting helps set targets and 

control costs. Forecasting anticipates 

upcoming needs—like inventory, 

manpower, or funding—so you’re not 

caught unprepared.

6. Cost – benefit Analysis of Credit 

Sales

To boost sales, SMEs often offer credit 

without assessing customer risk. This 

ties up cash in receivables and 

increases the chance of default. A 

credit policy, periodic ageing analysis, 

and proactive follow-ups are essential 

for healthy working capital.

7. Scientific Pricing Strategy

Many SMEs price based on 

competitors or “gut feeling” rather 

than actual cost and value delivered. 

This leads to under-pricing (making 

losses) or overpricing (losing 

customers). A proper cost-plus pricing 

model or value-based pricing strategy 

is vital to ensure profitability and 

competitiveness.

8. Focus on Governance / 

Compliances 

Neglecting GST filings, TDS payments, 

statutory audits, or ROC filings can 

result in penalties, legal issues, and 

loss of credibility with banks or 

investors. SMEs must maintain proper 

compliance calendars and seek 

professional advice when needed.

9. Building Team and Delegate 

Many SMEs are one-person shows. The 

owner manages everything, becoming 

the bottleneck for growth. Without 

systems, processes, and team 

empowerment, the business cannot 

scale. Delegation, SOPs, and building a 

second line of leadership are critical 

for long-term success.

10. Digital Adoption and Remaining 

Updated with Modern Tools

Sticking to manual records, avoiding 

digital marketing, or neglecting 

automation leads to inefficiencies and 

missed opportunities. Technology 

helps in cost reduction, better 

decision-making, and customer 

engagement. Digital transformation is 

no longer optional—it’s essential for 

survival.

Dr. CA Chaitanya Shah

SME – Financial & Management 

Advisor

Cell: +91 93222 32039 

Email: csshah01@yahoo.co.in
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PLAY: THE POWER BEHIND EVERY CHILD'S GROWTH
DR PURVI SHAH

www.kcbf.in Konnect • Kommunicate • Konduct Business

VOL. 5 ISSUE 5 | MAY 2025 KCBF KONNECT - PAGE 13

Introduction: 

Why Play Matters

Play plays a crucial role in making 

children smarter, more balanced, and 

socially aware.  

Important Reminder:  

Play doesn't mean buying expensive 

toys — it means being present, 

nurturing their interests, and building 

strong emotional connections.

Why Play is Essential 

Cognitive Development: Enhances 

problem-solving, reasoning, and 

understanding of the world.

Physical Development: Improves 

coordination, strength, and motor 

skills.

Social Development: Builds 

relationships, communication, and 

empathy.

Emotional Development: Supports 

emotional expression, resilience, and 

self-confidence.

Creative Development: Stimulates 

imagination, originality, and 

independent thinking.

Important Principles for Parents

- Play must be intentional and 

interactive  

- Balance innocence with structure 

through conscious, creative choices

- Both parents should actively 

participate, offering different styles 

of engagement.

Introducing the Sensory Systems 

through Play

Sound Stimulation:

- Begin early with soft audio (no lyrics 

initially).  

- Gradually introduce lyrics with 

minimal volume.  

- Regularly change the music — avoid 

constant repetition.

Touch Stimulation:

- Use different textures: quilts, 

bedsheets, soft playmats.  

- Introduce soothing sensory toys 

and materials appropriate for baby's 

skin.

Visual Stimulation:  

- Use soft, non-flickering light toys.  

- Avoid mobile screens for sensory 

development.  

Practical Play Techniques for 

Parents

Functional Play:

Use toys like Lego, blocks, and rings to 

create structures (like towers or 

homes) rather than destroy them.

Simple Play at Early Age:  

Focus on basic, enjoyable activities to 

build patience and focus. Introduce 

concepts of "waiting" early on.

Imitation Play:  

Encourage copying actions like 

waving, smiling, or nodding to 

enhance social learning.

Early Book Introduction: 

Start with cloth books and audio 

books once the child can sit 

independently.

Speech and Motor Stimulation:  

In early babbling stages, focus on 

teaching sounds and actions (not just 

words) to aid speech and oral motor 

development.

Sensory Play with Dough and Water: 

Engage in private water play or dough 

play to build sensory pathways and 

cognitive flexibility.

Final Golden Rule

-Movement and Muscle Action: 

Foundations for Future Skills

-Regular physical play enhances 

bilateral coordination.  

-Movement aids not only in academic 

success but also in sports and social 

interaction.

-Create your own toys or use simple 

ones — what matters most is quality 

time spent together, active 

participation, and consistent 

nurturing, not the price or complexity 

of the toy.

Dr Purvi Shah 

KIDS FEET PEDIATRIC CENTER

Pediatric Physiotherapist  

purvionmobile@gmail.com
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WHY KHADAYATA RATNA ?

Editorial Team: Mr. Premal Parikh | Dr. Jignesh Bhalavat | CA Jigar Shah | Ms. Pratibha Shah
Release Date: First Week of Every Month; Frequency: Monthly
Please send in your article / content before the 25th of the preceding month to be published in the ebulletin 
Email: info@khadayatabusinessnetwork.com • WhatsApp: 9820999056 | 9821138471 | 9820395856 
Note: We, at KCBF, have decided to publish profile of each life members and hence requested  them to share details about their Business / Professional / 
Service etc including family in their own words (150/175). We also thought to introduce a renowned Khadayata under “Khadayata Ratna” - A person of 
eminence from Khadayata community who can be Businessman / Professional or Service at highest position from any field. It's a prerogative of KCBF Admin 
Committee from the name suggested and/or forwarded to KCBF. The honour given is based on individual's contribution to profession, community and society 
at large. The award carries no material/monetary medal or certificate but the basic objective is to bring to light our own people as role model for current and 
future generation of our community.
Disclaimer: KCBF has compiled this ebulletin with care. However, KCBF, its editorial team or the admin committee (hereafter called as “The Publishers”) does not warrant 
that information in this ebulletin is free of errors. The Publishers also does not necessarily agree with or endorse any statement or opinion either in the editorial material or 
advertisements in this ebulletin and the use of any information in this ebulletin is entirely at the risk of the reader / user.

CBF – Konnect eBulletin Team has K introduced the column of “Khadayata 
Ratna” since last almost a year. During 

this period the eBulletin Team has tried to bring 
before its readers the highlights of prominent 
Khadayatas who have contributed substantially 
during their life span – in their respective 
profession, society and to Khadayata community in 
particular. The objective is clear – to highlight our 
own community people who can act as the “Role 
Model” for current as well as future generation/s.

There are almost eight billion humans (7.9) on our 
planet. They are spread over different continents 
and countries. E.g., in India we have 1.3 billion 
people. They further get divided in to states – like 
Maharashtra, Gujarat, Uttar Pradesh etc. further 
into Districts like Sabarkantha, Aravalli etc. Within 

this further classification into different 
communities – like Khadayatas, Kshatriyas, 
Brahmins etc.

If you observe, in order to acknowledge the people for 
their contribution to the SOCIETY they serve they are 
acknowledged from time to time. E.g., Internationally 
it’s NOBEL PRIZE – in all different categories. Bharat 
Ratna, Padma Bhushan, Padma Vibhushan at 
National level. Similarly, there are different awards in 
other fields like Film Industry, Literature, Army, Sports, 
Police etc. the objective being not just to acknowledge 
their contribution but to also provide the present and 
future generations to take lead from their life and to 
act as role model. E.g. Sachin Tendulkar – could be a 
role model for many budding cricketers. Lata 
Mangeshkar, Akshay Kumar in film industry, Swami 
Vivekanand, Swami Chinmayanand in spirituality etc.

It is with this objective we decided to provide brief 
profile, achievements and contributions of the 
prominent Khadayatas in our monthly bulletin. The 
name/s are approved by the majority consensus. 
One of the objectives of the KCBF is to also try and 
hold our community together at a time when the 
social structures and joint family systems are 
getting disintegrated and replaced by nucleus 
family units – whereas Western countries are 
increasingly appreciating and turning to Indian 
culture.

We would be glad to receive the names and write-
ups of such prominent Khadayatas for coverage in 
forthcoming issues.
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